
'Vakeel 'Singh Employs
Novel Self-Marketing

A By Tom Nadeau

ARYS\IILLE - FIis blue turban makes this
larvyer prctty easy to spot in a crowd, but then,
getting sirrgled out in a crowded field is, after

all, thr. soul and substance of the creative self-marketing
program Kulvintler Singh has developed.

Singh, adnritted to the bar this year, currently applies
his prornotional ideas to his own law practice centered
in tlorqrtowrr lvlarysville, but other anrbitious attorneys
nriglrt benefit by studying his methods and possibly
arlapting sorne of thern to their own purposes; for his
irlt ' ls un., i l 'u<lthing elsc, novcl arrd sound like as muclr
fun as tht:y worrkl be work.

Siugh's rrrulti-step progrrull calls frrr klentifying your
asscts of takrrt arrd training, developing a plan, finding
tlrc riglrt rrrilicu irr rvhiclr to practice, choosing the right
conrbination of legal seryices to offer, getting a televi-
sion l;rlk shorv, 111111li11g fi lr pull l ic officc, plying tlre frce
rrrcrlia fol all its worth and spreading the word around
tltt: spice slores rrntil the clients start lining up.

Afl, 'r that, it rlnly sturds to reason. success will follow
[or ; r r ry i r r r l t rs t r iot rs : r l t r l rnt 'y  wl to is  wi l l i l tg  lo " r t 'hrnr
tt ' l t,plroru' t:;t l ls l lrorrrptly, keep clients infonned of thcir
cases anrl be a zealous advocate for his client's inter-
ests," kr lift a rerninder fronr Singh.

While that is adrnittedly a vastly sintplified overview, a
rltrir 'k krok at Sin,{h arr<l thc story of how lre cnnre to lxrt
Itis rh-earrrs lo work rnay convince skeptics that this gc-
nial I'unjabi-speaking lawyer is onto something.

Krrlvintler Singh, now 30, rvas born in New Delhi,
Inrlia, Ntn'. :1, l{t(i6 - a <lltt: that lray4reucrl to t.oirx:irle
this year wil"h a l'unjabi Day parade in Yuba City nrark-
ing the 100th anniversary of the arrival of the first Sikhs,
Hindus and Muslim East Indians in the Great Central
Valley of Califonria. It was a gala evenl'"I}ey had a parade for my birthday, and 35,000 peo
ple carne," observed Singh, whose ever-present sense of
hunror is well honed from frequent use.

Singh came to the United States as a little boy of four
when his father, a mechanical engineer, got a U.S. work
visa antl a job with a private engineering firm in New
York. l{is datl now works for the City of Ncw York.

"And my nronr worked, ton," he said. "She was a file
clerk for 20 ycars."

So Singh grew up and went to school in the New
York boroughs * "l went to kindergarten in Queens
and high school at Shryvesant'- which may help to ac-
count frrr his thoroughly Americanized elocut-ion.

Singh went to City University of New York in Queens
and early on he determined he wanted a life in the law.
Which meant going to law school. lVhich raisecl the
question of wlrich one.

Alrvays thinking ahead, ahvays marketing in advance,
Sineh realized that his law school choice and its locatiorr
rvotrltl probably be a factor in where he would ultinrately
pr-aclicr' l lrw, so llrt 're wt're econonric angles t<l calcu-
l;rlt ' .

After sornr: rneasuring and eyeballing and some ex-
tensive if this, then that-ing, Singh settled on Sacramen-
to and lric(]r:orge School of [aw, which he attended bc.
ft-rre transferring to the University of Northem Califor-
nia Inrenzo Patino :x-uhool of l^aw, where he earned a
juris doctorate.

"Mc(ieorgc was a gonrl law school and Sacramento
rvas lurlf-way bctwcen Stockton and Yuba City," Singh
sairl.'llre 

stratcgic logic <.rf this odd geographic fact would
bt: crystirl clcar to nrembers of the I'unjabi-speaking
t 'ornrr tu r t i ty .

Stocl<lon is lrorrre to the oldest Sikh comrnrrnity in the
Unitcrl Sl;rtr.s (l lrr. okk.st in Nrirl lt Anu:rit 'a lrr:ing Van-
(()uv( ' l ' .  [ ] r i l ish Cohrrrr l t ia ,  C'arrar l i r )  anr l  Ytrba Ci ty was
tlrt ' l lr st ru;tjrrr ;1g1i1'111trrnrl t:corrorrric cr:ntcr for Siklrs.- l l r r .  

Yul l l -Sl i th ' r  r tg ion rvas said for  a t i r r r t r  to l tavt '
otrr' ,rI l lr.. rlcnscsi lx.r.carila colrct'rrtrirl ir lrrs of Sil<lr rcli-
rl irrrrisls irr l lrr ' ' ,r 'r,sl,,rlr lrernisJthurt,. Moreovr:r, in rccc'nt

Kt t t d n d e r Si n gh \ u nusual a p p toa rh ̂  ;';#ri; ;A;f 
*'

nlo practice includc hosting a publicaccsWshow and
nr nning for Marysntlte City huncil.

years, west Sacramento has had one of the fastest grow-
ingSikhcongregat ionsanl 'where.  i . ' . r  r ,  r ;  ' '

Estimates vary, but one common calculation puts the
whole Central Valley Punjabi-speaking population at
more than 50,000. Figuring at least one legal problem
per person - dissolution of business parfrrership, work-
ers'compensation claims, personal injury, auto collision
or whatnot - that pencils out to a viable markel

Again, always thinking ahead, Singh also studied
business at Sacrameno State.University while in law
school. His mastirrs thesis was on, uMarketing kgal
Services in the 1990's: Promoting a Small Sacramento
Law Firm."

To accomplish this he and colleagues in the graduate
business program studied the marketing plan of a small
Sacramento firm. He also examined the legal back-
ground underlying the current professional rules in Cali-
fornia regarding lawyer advertising and current trends
in marketing legal services in Sacramento and around
the country.

I{is conclusions? Well, among other things he con-
cluded that, "with the assistance of marketing staff and
personnel, attorneys and law firms can learn to more ef-
fectively use marketing tools..."

Rut lnost irnportantly, he concluded that, "with grow-
irrg compctition in the business of professional tegal ser-
vices, law firms of all sizes need a dienified and effective
marketing plan to reach prospective clients."

So when Singh was sworn in this year and launched
into the law business, he landed on his feet and run-
ning.

His office at 417 Fourth Sl, Marysville, puts him in
the center of a vibrant East Indian community where
he is the only Punjabi-speaking, observant Sikh. It atso
puts him in easy reach of the Sacramento courthouse
where another active Punjabi community often finds it-
self going to resolve the many legal entanglements of
life.' lo 

serve clients in Sacramento he has an office
arrirngcnrent worked out with a fellow atlorney.

Iiurlhennore, Singh sairl hc has identified the legal
art:as in which lre lvants to practice. they inclucle work-
crs' cornl)ensation, pt'rsonal injury, real estate, evictions,
crirrrinirl rk'fr:nsc, probate, tntsts, estate planning and di-
v0rce-

S P E C I A L F O C U S : G O I N G S O L O

What about immigration?
'The people in the spice store do that," Singh said

with a chuckle. Before there was a Punjabi-speaking
lawyer, local Sikhs would find what help they could
through paralegals and people with some acquired
knowledge.

According to Singh, individuals at established busi-
nesses in Yuba City - sari stores, spice stores, travel
agencies - have in the past and continue to help with
the routine tasks associated with green cards and imrni-
gration.

'They refer the tough questions to me, and I refer
them to *n Francisco," Singh said.

One such tough question recently revealed a cultural
problem that non-Indians might find odd. As Singh ex-
plained, a Sikh man came to the Uniterl Slates on what
is called, "a fiancee visa."'lhat is, he had been engaged
to marry a wornan here through the brokered ntarriage
arrangements still observed in India. lJut when he ar-
rived, he changed his mind, Singlr said.

"Whetr  he got  here he decir ler l  l rc  wantr_.d tht :
younger sister instead," Singh said. "l referrcd hint to
immigration lawyers in San Francisco." As it turnr:d out,
the answer to that tough question was relatively simple.
All the shopping-around groonr had lo do was gel arrotlr-
er fiancee visa, this lirne for tlrc riglrt orrc, lrrcfcrably
[aken out in India.

Following his own advice, the energetic Singh also
adopted sorne unique metlrods of getting his nante out
bcfore pr"ospcctive clicrr Ls.

ri He went to public access channel five in Yuba City
where he wangled a weekly hour show on law and cur-
rent affairs, aimed af but not limited to l\njabi speak-
ers.'Ihe program, called "Vakeel Kulvinder Singh"
(Lawyer Kulvinder Singh), comes on at 9 p.m. on
Wednesdays.

"I don't give legal advice on the air, just talk about
things," he said. "But it gels my name oul"'lhe show
doesn't really pay anything, but then, it doesn't really
cost much either as an adveftising tool.

Another innovative way of getting out the name of
Kulvinder Singh is to run for public office, wlrich he
did.

Singh ran for the Marysville City Council in the last
election and came in fourth in a field of six.'Ihough he
lost" he met a lot of people, went to candidate nights,
was in two local newspapers and a special election sup
plement by the chamber of commerce.

A few lawn sigms, a little energy and plenty of srniles
was about all he put out, so, penny for penny, it was an
adverlising deal.

The election's top votegetter spent about $5,fi)0 for
the race and prevailed with about 1,500 votes. Singh got
sorne 550 votes and spent $3ffi, total.

Ilig law firms often lrire a nrarketirrg director at top
dollar to sit around and think up plans like this. Singh
did it on his own. Other solo lawyers may want to con-
sider using the same template.

"I'm not saytng other lawyers should imitate me, and
I'm not even saying I should have done what I did,"
Singh said looking back over this last year. "But what
I'm trying to get across is that law is a profession in
which you have to get involved."

Involved tneans actually involved, Singh said. Just
"networking" isn't enough. People in the cornmunity
service groups can tell when an interloper is at a meet-
ing to sell him or herself. Tlrat is not enough to win their
trust antl draw them in as clients.

'"Ihey want to see you aclrrally in there volurrteering,
doing sornethirrg fur them," Sirrgh sairl.

Hrith the election over, his 1V prograrn going frrll-tilt
and new clicnls coming his way from bollr t lre Yubir,srrt-
tr:r nrca arrtl Sar-rarnt'nto, Sin.qlr is rr:asorrably slrtisfir:t l
that lris self-marketiug lrlan is rvorkirrg.


